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Executive Summary
Net income: ¥22.1 billion (down ¥0.9 billion or 4% YoY) ROE: 8.8%
Progress: On track to meet the annual forecast of ¥93.0 billion
Major Factors behindNet Income

v Netincome decreaseddue to the absence of ACG’s one-time gains of ¥3.7 billion (¥4.8
billion before tax) recordedin Specialty Financing in the same period last year.

v Four segments reportedincreases in net income, including International Business with
gains on sales, while Specialty Financing had lower net income. All the five segments are
on track to meetthe annual forecast.

Impact of Tariffs
v" The impact of US tariffs was limited in Q1, but we will continue to monitor the situation.

New projects to drive core earnings, steadily expanding pipelines

v’ Starting truck leasing business in partnership with Isuzu Motors in Australia
v CSl'sactive M&A with the aim of diversifying its products for further growth

Growth

Investment

v" Robustexpansion of development pipelines for grid-scale storage batteries in Japan

Reform Led by our president, the reform projects for enhancement of
Projects management foundation are now underway

* Net income indicates net income attributable to owners of parent

The executive summary highlights three key points.
B Net Income

Net income for the first quarter decreased ¥0.9 billion year-on-year to ¥22.1 billion,
and ROE decreased 1.3 points year-on-year to 8.8%.

Briefly, the reason for lower income was the absence of ACG’s one-time gains of ¥3.7
billion recorded in the same period last year. Except this, all the operating segments
recorded higher income. We consider that they all are on track to meet the annual
forecast.

The impact of US tariffs was limited in the first quarter. Compared to May, when we
announced our annual plan for this fiscal year, economic uncertainty is lower but the
outlook remains unpredictable. We will monitor the situations, including the impact
on capital gain.

B Steady Growth Investment

In the first quarter, we made progress in the three initiatives: our truck leasing



business with Isuzu Motors in Australia, an acquisition by CSI Leasing (CSl), and our
storage battery business in Japan. We were able to steadily add these to our
business portfolio, which will contribute to increasing core earnings in the future. In
addition to these, other pipelines for growth investment are also expanding steadily.
We aim to achieve positive results from these initiatives.

B Reform Projects for Enhancement of Management Foundation Led by President

As our President Fujiwara briefly described in the earnings call held in May, we have
launched reform projects to drive significant growth for our company. The members
selected from various departments across the company are working on the projects,
such as restructuring our business portfolio and enhancing the financial base. The
projects are now in the consideration stage as planned.

We plan to describe the details of the projects by the announcement of the FY2025
financial results.



Financial Highlights

While Q1 income decreased YoY, progress remained on track with the annual forecast

Ordinary income

Net income (loss) attributable
to owners of parent

EPS

ROA (Net income / Total assets)

ROE(Net income / Shareholders' equity)

(Billions of yen)
FY2024
Q1 YoY Change Progress
382 37.3 09 —
23.0 221 0.9 93.0 23.7%
¥46.98 ¥4525 -¥173 ¥190.62 23.7%
1.4% 1.3% 01pt Esiraied aerage exchnge e
10.1% 8.8% A3pt | e T

Mar. 31,2025 | Jun. 30, 2025

Total assets

6,862.9

Balance of segment assets

6,059.9

Shareholders' equity

1,028.6

Shareholders' equity ratio

15.0%

Exchange rate at the er

Ordinary income decreased ¥0.9 billion to ¥37.3 billion and return on assets (ROA)
decreased 0.1 points to 1.3%.

The balance of segment assets decreased ¥89.8 billion from the prior fiscal year end
to ¥5,970 billion. Excluding the decrease of approximately ¥170 billion due to foreign
exchange fluctuations, there was an effective increase of approximately ¥80 billion.

Shareholders’ equity also decreased ¥48 billion to ¥981.7 billion, mainly due to a
decrease in foreign currency translation adjustment resulting from yen appreciation.

The shareholders’ equity ratio decreased 0.5 points to 14.5%.




Results by Operating Segment

Solid performance in all segments, except Specialty Financing with lower income mainly due to
the absence of ACG’s one-time gains recorded in the same period last year

Net Income Attributable to Owners of Parent

(Billions of yen)

FY2024
Q1

|| v
@ Automobility 6.0
B Frencing 1.3
ve—— | 03
Other 2.7
Total (Netincome) 23.0

FY2025 |
YoY Major Factors behind Changes Forecast | Progress
(+) Higher profits from joint investment businesses with
0.7 partners 24.0 28.2%
(=) Impact of exchange rates on NTT TC Leasing
(+) Improvement in profit margins due to various initiatives
0.3 centered around NRS, and capturing of inbound 18.0 35.0%
tourism demand
(+) Higher gains on sales in principal investment business *
(—)Absence of ACG's one-time gains recorded in the 0
-3.3 same period last year, and the impact of exchange 74.5 10.7%
rates in shipping
1.7 | (+)Higher gains on sales of operational investment 18.0 21.3%
securities
0.2 (+) Achievement of profitability in biomass co-firing power 20 25.0%
) generation business ; )
-0.6 -43.5 -
0.9 93.0 | 23.7%

* Incl. insurance settlement proceeds related to Russia exposure (approx. ¥40.0 billion)

Specialty Financing reported lower income year-on-year mainly due to the absence
of one-time gains mentioned earlier. The progress toward the forecast was
approximately 24%, slightly behind the standard progress rate of 25%. Excluding the
insurance proceeds and risk buffer that are both included in the plan, it exceeds the
standard progress rate. We consider that steady progress is being made.




Results of Equipment Leasing

(Bilions of yen)
Fyoes | Fyaues FY2025 I Major Factors behind Changes
a1 el Yoy Forecast Gap
Revenues | 38| s 37| Ordinary Income (YoY)
Gross profit [ 91| 107 | 18|

B Increased mainly due to higher profits (higher gains on sales) in joint
- investment businesses with partners, despite the impact of exchange
Ordinary income 8.0 | 8.6 ‘ LA Ownership ratio rates on NTT TC Leasing and higher funding cost.

NTT TC Leasing 21 14 08 50%
Net i ibutable
=F— -

 Frogess on orecwmst: 28% I Measuresto Improve ROA

26% 27% 0.1 pt

Operating income 57 7.2 15

ROA (%)

';‘S‘:"g,':‘m' Segment msets) 1 ! 1 - Flexibly allocate resources to focus areas, such as storage batteries in
(Net o Segment ass ets) 1.9% 21% 0.2pt high demand and carbon neutrality solutions for municipalities provided
by a new organization™!
Mar. 31, Jun 30, o - Enhance cooperation with affiliated companies
| 225 | | ange | - Implement inorganic growth strategies (M&A), etc.
Segment assels 127507 1,267.2 -78 *1 The Regional Co-Creation Business Division was established in April 2025
Ordinary
income
Billions of yen
s '_——1_&“_1 r-————_‘-'—)—;— hk——‘—-.__—__,.,/_d » — e — _ _
egment
assets
(Bilions ofyen) 1,347.6 1.3180 13128 1.2871 1.273.8 1.211.8 12106 12735 12497 12129 12217 12750 1.267.2
Q1 Q2 Q3 Q4 Qi Q2 Q3 Q4 Qi Q2 Q3 Q4 al
Fy2022 “ad FY2023 o Fy2024 0.6 ® |FY2025

*2 ROA is annualized based on ordinary income tor each quarter

In Equipment Leasing, net income increased ¥0.7 billion year-on-year to ¥6.8 billion. Our
equity in earnings of NTT TC Leasing decreased ¥0.8 billion mainly due to higher foreign
exchange losses. However, higher profits in joint investment businesses with partners
outweighed the decrease, leading to a rise in net income.

The following provides supplementary information on the state of the current leasing
market and our response to it.

In the domestic leasing market, the leasing transaction volume increased for three
consecutive years through fiscal 2024 and the market size has recovered to ¥5 trillion.
On the other hand, the lease utilization rate rose slightly to 4.3%, but it can be said that
the market remains stagnant. As we also face headwinds including higher funding costs
due to higher interest rates, along with increases in personnel and IT costs, improving
our earnings power has become essential.

Against this backdrop, our company not only provides financial functions but also add
various service functions related to assets and strives to improve yields, which is steadily
increasing spread. Additionally, we have been implementing joint businesses with
partners by leveraging our strengths. The higher profits in joint investment businesses
recorded in the first quarter are one of the results of these initiatives. We aim to further
expand our earnings base by adding services to leasing business and promoting our
partner strategies.



Results of Automobility

N (Billions of yen)
Fra0s | Fr2es |[ Prams | majorFactors behindChanges
Q1 | Q1 | Yo¥ | Forecast | Gap |
Revenues | 796 | 829 33 .
| Gross profit | 260 | 270 10 Ordinary Income(YoY)
| Operating income 124 12.6 03 :
Ordinary income Ownership ratio I Nippon Car Solutions (NCS)
[ncs 75 73 02 B5% Decreased due to higher funding cost and SG&A expenses, despite
INRS | 50| 54| 04 BE% higher income from leasing and increased gains on sales of vehicles
[oaL 01] 0.1 01| 0%
Cther 01 01 01 B Nippon Rent-A-Car Service (NRS)

|Net income attributable Hit a new Q1 record due to profit margins increased by value
6.0 6.3 03 1.7 . . . .
o _ownersof parent improvement at branches, as well as higher car rental prices per unit as

Progress on brecast: 35% a result of higher sales from inbound tourism
ROA(%)
(Ordinaryincome /Segmentasses) | 10 5%. 102%, 03 m,
NCS | 8.3%)| T1%  06pt
NRS | 456%|  489%| 33pt
OAL | 0.7%| 04%|  -0.3pt NAS'S Ord ‘
ROA(%) o 's Ordinary Income
|(Netincome / Segmentasset ) | 50 k_ 5 U%. .
(Billions of yen)
Mar. 31 Jun. 30
| "o | “mm | e | 54 . 57 54
[Segment assets 5008| 5037 29 44 ; Forecast

3 Approx. 38
Average Price of Used Vehicles e 34 3.0
20
(Base: April 2019=100)

Q @2 Q@ o Q1 @ Q@ o | Q1 Q2

FY2023 FY2024 FY2025
(Source) Created by Tokyo Century based on auction data (on prices of vehicies Q1+Q2 Q1+Q2 Q1+Q2
sold) of USS that provides one of the largest used car auctions in Japan ¥71 billion ¥84 billion ¥9 3 billion

(+0.9 billion YoY)

In Automobility, net income increased ¥0.3 billion year-on-year to ¥6.3 billion.
Although Nippon Car Solutions recorded a year-on-year decrease in ordinary income

due to higher costs, Nippon Rent-A-Car Service’s higher income outweighed the
decrease.

In recent years, the used car market has significantly impacted our business
performance. There is concern that used car prices may fall due to increases in used
cars, driven by an increase in new car supply, and a correction of the weak yen.
According to auction data, however, the price decline rate has remained small and
we secured higher year-on-year gains on sales of used cars in the first quarter.

Furthermore, Nippon Rent-A-Car Service’s ordinary income hit a Q1 record mainly by

improving profit margins through value improvement at branches and capturing
inbound tourism demand.

The inbound tourism demand is steadily on the rise in Japan. In addition to an
increase in inbound tourists, their travel styles are changing, with more visitors
driving a rented car to regions other than Tokyo, Osaka, and Kyoto. The inbound
tourism demand is increasing particularly in the snowy season or the ‘white season.
This is expected to increase profit margins for Nippon Rent-A-Car Service.



Results of Specialty Financing

e I Major Factors behind Changes
par | ol ] Yo [.Eorecast:] G |
[Revenues [ 77| s08| 31 Ordinary Income(YoY)
| Gross profit | 20| 191 -30
| Operating income 15.2 11.5 -37 Aviation
Ordinary income ACG's ordinary income decreased mainly due to the absence of one-time
[ Aviation 76 51 25 gains (collection of lease payments, etc.) recorded in the same period last
|ACG | 57 18| -39 year.
| Others 20 a3 14
| Shipping 16 0.1 15 Others' increased, driven by GA Telesis that trades in aircraft parts
|RealEstate a4 34| 11
Z:‘Q%",,;',’;’“'"‘“ | 27| 37 10 Real Estate
| Gain on Sales™ 18 30 12 Decreased mainly due to lower gains on sales
| [others | 10| 07/ -02
S e et 8 “-3| &0| 33 66.5 Shipping
_ ) ) Progress on forecast: 11% Decreased mainly due to the absence of foreign exchange valuation gains
{gg:l(rz’:-“)wm P 2 2% 17% 05p in equity-method affiliates recorded in the same period last year
[ Avation 1 1sd 10w osw
| ACG 1.3%| 0.4% 09pt Principal Investment, etc
| [otners T 67%  31p Increased mainly due to capital gains in principal investment
Shipping 6.9%) 0.4%] £5pt
| Real Estate [ 25% 18%  o7p
| Exnces imvestart | ee% 16w dom
9
et onasiiieit 1% 1% osn
1, n 30,
| s | s | Cranoe
| Segment assets 29729 2,9297 -432
*1Gain (loss) on sales of Principal and

In Specialty Financing, net income decreased ¥3.3 billion year-on-year to ¥8 billion.
Again, the main reason for lower income was the absence of ACG’s one-time gains
recorded in the same period last year, but higher foreign exchange losses in equity-
method affiliates in the shipping business also impacted the result.



ACG’s Financial Performance Il
Significant increase in pre-tax income due to insurance settlements related to Russia

exposure

Updated on August 14

I Financial Results (six Months Ended June 30, 2025)

ACG's Resutt (USD million)
FY2024 FY2025 ]

Q12 Q12 YoYChange
Total revenues 589 612 23 4%|
[Operating lease revenue 536 511] 25 5%
} Gain on sale of fight equipment, net 21 49 28, 139%)|
Total expenses 537 -1 -538 -
Interest expense, net 208 190 -18 9%
Asset impaiment 5 0. -5 -91%‘
Recoveries related to Russia exposure o) | )

Bad debt expense

Income/loss before income taxes

Income!loss before income taxes* 52 j07] 55] 105%)
Net Income/Loss 49| 582 533

[RoA (%) 09%  107%  98pt i

[RoA ) | 0.9% 19%  10pt__— |

Dec. 31, 2024 | Jun. 30, 2025 Change

[ segment assets 10,977 11993 1.015 9%|
Number of owned arcrat 27 279 8 3%
*C factors with seftlements relatedto

Russia exposure

Major Factors behind Changes

Pre-tax income significantly increased YoY due to reversal of
expenses as a result of the receipt of insurance settlement proceeds
related to Russia exposure.

Segment Assets
Increased due to acquisition of more aircraft than those sold

Expected Aircraft Acquisition and Sales (FY2025)

Aim to acquire aircraft worth approx. $3.5 billion through the order
book, sale-and-leaseback, and the secondary market

(Plan to increase segment assets, net by approx. $1 billion, taking
asset sales into account)

Insurance Settlement Proceeds Related to Russia Exposure

In July 2025, ACG entered into an additional agreement for insurance
settliement proceeds (USD 38 million). With this agreement, it has
reached settlements with all of its war risk insurers that were party
to the litigation in California, USA

Excluding the recoveries related to Russia exposure, pre-tax income increased $55
million year-on-year to $107 million, mainly due to lower interest expense and
higher gains on sales of aircraft.




Results of International Business

I Major Factors behind Changes

(Bilions of yen)
FY2024 | FY2025 | Fr205 | Ordinary Income(YoY)
‘ | [o}] | Q1 | Yov | Forecast Gap
| Revenues | 481 535 54 ¥ Increased mainly due to gains on sales of operational
| Gross profit | 15| 186 | 42 investment securities, despite CSI's lower income due to
| Operating income 4.0 6.2 2.2 decreased secondary earnings
Onrdinary income
csi

|Net income attributable
[to owners of parent 21 33 &7 m 142
Progress on forecast 21%

| ROA(%) T T
[Crtoagircome Segnesassen) | 18%|  25% 07w
|_Icst 25%| 1.9% -06pt) l Measuresto Increase Income
[noase) 10% 16%  06pt

|(Netincome /Segmentasses)

Mar 31, | Jun.30, | Chanie B Improvement and Enhancement of IT Business Value Chain
: | 225 1 2005 | ! Global standardization and dominant strategies for FMV lease and ITAD
| Segment assets 977.2 936.8 -40.5 business

Expansion of data center business and managed services by driving
collaboration with the NTT Group

[l Bolstering of Transportation Business
Global business development for passenger cars, commercial vehicles,
construction machinery, etc. through cooperation with manufacturers and
partners

B Strategic Partnerships and Active Utilization of M&A

In International Business, net income increased ¥1.7 billion year-on-year to ¥3.8
billion mainly due to gains on sales of operational investment securities.



Performance of CSIl Leasing (CSI)

Income decreased due to lower secondary earnings, despite higher transaction volume,

I Segment Assets by Region

*1 Based on pre-tax income

*2 Pre-tax ROA after deducting non-recourse loan

I Major Factors behind Changes

up 9% YoY
I Financial Results (Three Months Ended March 31, 2025)
(USD million)
FY2024 FY2025
Q1 Q1 [ YoYChange |
Revenues 211 215 3 2%
Gross profit
Ordinary income
Netincome
ROA (%) ' 28% 22%) oept|_— |
RORA (%) "2 9.8% 76% -22pt|
Transaction volume 341 370 30 9%
Dec. 31, Mar. 31, Ch
2024 2025 ange
|segment assets 2727 2785 58 2%

the second half

- Income decreased mainly due to lower secondary eamnings, including lower
gains on sales of assets. Secondary earnings are expected to recover in

- Transaction volume increased due to strong performance in North America
and business growth in Europe and Latin America.

- Since becoming our wholly owned subsidiary in 2016, CSI has
increased its global bases, with its segment assets on the rise

- Plan to increase segment assets in all the regions in FY2025

2,785
(USD million) 2659 2,727 ’
E— Asia
2,318
. a— Europe
1,616 762 743 780 __Latin
- 615 America
415
see North
1,162 1248 1,286 §  America
780
Dec. 31 Dec. 31 Dec. 31 Dec. 31 Mar. 31
2016* 2022 2023 2024 2025

* CSI Leasing became Tokyo Century's wholly owned subsidiary

In its first quarter, CSI’s net income decreased $3 million dollars due to lower
secondary earnings, including lower gains on sales of assets. Since timing is a crucial
factor in the sale of assets, gains on sales fluctuate quarterly. In light of higher
transaction volume and segment assets, we consider that secondary earnings are
likely to increase in the future.
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Results of Environmental Infrastructure

" (@Bilions of yen)
FY2024 FY2025 Fraoz
Q1 Q1 Yov | | Forecast | Gap

Revenues 153 132 22|
Gross profit 18 24 06
Operating income 1.1 1.6 0.6
Ovdinary income .
| Bomess cotring power geneastion | 05 0.2 07
e e et 0.3 | 05 ’ 02 m 15

Progress on forecast 26%

ROA(%) I | I
=°’§mf):”m Segment assets) ‘ 1 5%_ 2 Z%A 0.7pt
[Biomass co-tring power geneaation | - 1.1%
o | T | |
ROAL™S) | 0.4% 0.7% 0.3pt

(Netincome /Segmentassets)

Mar. 31, Jun. 30,

) 0% | s | CMenge
Segment assets | 2852 | 2859 | 07|
| Biomess cofring power genemstion | 815 806 | 09

* Abiomass co-fiing power generation plant operated by Shunan Power Comoration

I MajorFactors behind Changes

Ordinary Income(YoY)

B Increased mainly due to biomass co-firing power generation
business achieving profitability

I Measuresto Improve ROA

B Expansion of Storage Battery-Related businesses
Aim to achieve income by expanding aggregation of grid-scale batteries and the
balancing business while driving asset turnover

B Growth of Asset Management and Operation & Maintenance
Business in Japan
Expansion of assets entrusted to A&Tm and improvement in profitability
of existing businesses (For A&Tm's ir see Tokyo Century NEWS.)

-

l Expansion of Overseas Solar Power Business
Expansion of overseas businesses in partnership with prime partners

In Environmental Infrastructure, net income increased ¥0.2 billion to ¥0.5 billion
mainly because its biomass co-firing coal power plant, which had reported a loss in
the same period last year, achieved profitability mainly through the improvement of
the utilization rate. Although it became profitable, we still consider the plant as a risk
asset based on the business environment for coal power plants. We will monitor the
situations in the second quarter and beyond.
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Truck Leasing Business in Partnership with Isuzu Motors in Australia

Developing vehicle life cycle management services in addition to financial functions

I Business Description I Future Strategies

Joint Venture (Plan to Commence Operations in October 2026) Ordinary Services (Example)

ISUZU ;o0 Tokyo Century : 20% e cescemer
_|_

(Isuzu Australia Limited) Introduces leasing management
L Supports dealers and end systems and provides credit
users, etc functions

Life Cycle Management Services (Example)

Preventive/ Proposal of i
- Charging Fleet
Proactive Replacement
‘ Maintenance Vehicles Infrastructure Management

Sales of end-of-lease .
i Acquire customers Dy. Ieveragl_ng strengths of Isuzu Motors
and gradually increasing services

Products: Smallto large trucks Overseas Business in Partnership with Isuzu Motors
Customers

Leading fleet operators / small and medium retailers ‘

Collaboration with Isuzu Motors in Australia,

Provision of leasing
and other services

Competitive Edges of Isuzu Motors in Australia

- No. 1 in unit sales for 36 consecutive years e L w
) Driving Regional Business
- Dominant market share of approx. 35%
Development Further

- Extensive service networks (74 locations, more than

competitors) “

As announced in our press release dated August 5, 2025, we are starting truck
leasing business jointly with Isuzu Motors in Australia. This is our first business in
Australia, except CSI’s operations.

We have built a strong relationship with Isuzu Motors since we founded a captive
finance company for trucks jointly with ITOCHU Corporation and Isuzu Motors in the
U.S. in 2007. The new initiative makes Australia the second country where we have a
collaborative business with Isuzu Motors. We will steer this joint business toward
success by capturing the demand in the promising commercial vehicle leasing market
in Australia. At the same time, we aim to further expand our collaboration by
utilizing expertise and extensive networks of our company and Isuzu Motors.
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CSI’'s M&A Strategies

Enhance IT equipment leasing and diversify FMV lease products for further growth

I M&A Targets I M&A Examples

CSl targets products suitable for FMV lease*, leveraging CSI's CSl Leasing Brazil acquired Somov Rental Ltda., a forklift rental

strengths while enhancing IT equipment leasing company, in January 2025

* FMV lease: Aflexible lease agreement that allows customers to select an option

from among retum, purchase, extension, etc. at the end of their lease term, where Company Profile

the price for the option is decided based on the then-current fair market value (FMV)

EMV Lease 1. Company Name Somov Rental Ltda E soMov
2. Registered Head Office  Rio de Janeiro, Brazil
M&A
Targets 3. Business - Forkiift rental service covering maintenance
- Forklift refurbishment
@7 Hign

Key Points of Investment

Specialized nature of Assets

(1) Entry into Forklift Rental Business
CSl has expanded its business domain from finance into services by
launching forklift rental business that aligns very well with the FMV
i lease, with the aim of enhancing competitiveness and diversifying
Finance Lease sources of revenue.

CSI's Strengths and Expertise é (2) Economic Development and Business Potential in Brazil

The goal isto further increase profits through the promising business
+ Contract formation and management processes established for in Brazil, which boasts the largest economy in Latin America and
FMV lease a strong economic growth rate
« Versatile business model that is not dependent on particular r

Ex.: IT equipment, material
handling equipment, etc

products and markets

« Geographical coverage across 50 countries

+ Substantial frack record of M&A and overseas business
development

CSl has achieved rapid growth so far. To grow further, it will handle not only IT
equipment but also other products by leveraging its own strength.

Specifically, CSI has acquired Somov Rental Ltda, a forklift rental company in Brazil
that is enjoying significant economic growth.

The forklift business is highly suitable for CSI, because assessing asset value is
essential for this business, where CSI can utilize its expertise in FMV leases based on
residual asset value. CSI’s business model, which was established based primarily on
IT equipment, is applicable to highly specialized products such as forklifts. CSI will

enhance its earnings base by diversifying its leasing portfolio and implementing M&A
strategies globally.
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Storage Battery Business Strategies in Japan

Demand for storage batteries expanding due to increasing renewable energy supply

Overview of Storage Battery Business

Plan to maximize revenues by contributingto stabilizing the power grid and preventing and reducing the curtailment
of outputfrom solar power plants

((TOI(VO Century Aggregation Electricity Market

Charging/discharging and @ Operations
Installat t * bidding instructions Q - (1) Wholesale market
nstallation a
the power Iam%ﬂ m Bidding on the market (2) Balancing market
P p .| o creation and submission of - et
=M power generation plans, and (3) Capacity markef

other operations -

#
Grid-scale e -

Plan bidding strategies based on market situations and P for (1) Power supply through the wholesale market

decide about operations {:n)f{';t) (2) Balancing
(3) Provision of future supply capacity

Tokyo Century’s Strengths Output of Grid-Scale Batteries Operated

by Tokyo Century

(1) Proactive business development focusing on grid-scale batteries in cooperation with
Approx. 600 Mw

knowledgeable partners, aiming to launch approx. 600 mw operation

(2) Advantagein the early start of operations due to advance acquisition of land and grid

(3) Installation of storage batteries at our existing solar power plants
Approx. 200 MW Approx. 2-50 MW

Key Partners peruntt

®kyncera @ IFE  Jrocwn

FY2024 FY2029
(incl. pipelines) Forecast

14

In Japan, renewable energy supply has increased rapidly, resulting in the expansion
of the demand for storage batteries that can help balance the grid. Storage batteries
are essential for stabilizing the power grid and preventing the curtailment of output
from solar power plants. We see significant growth opportunities in storage batteries.

We have driven business development focusing on grid-scale batteries in
cooperation with knowledgeable partners. As a result, our development pipelines
now total approximately 600 MW. Our key strength is that they are expected to be
operational by 2029, securing us a first-mover advantage.

Through this project, we will develop storage battery business into our key revenue
source while contributing to stabilizing the power grid and promoting the use of
renewable energy in Japan.
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Insurance Settlements Related to Russia Exposure

Status of Insurance Settlements Related to ACG’s Exposure to Russian Airlines

Breakdown of Insurance Settlement Proceeds™ *1: All dollar amounts arein U.S. Dollars

v With the progress in the setflement negotiations, insurance settliement proceeds increased to $545 million (total of @—@shown
below), up $147 million from $398 million, the amount announced on May 7, 2025

v Extraordinary income (worth $506 million) is expected to be recorded in Q2 due to insurance settlement proceeds@ and @
shown below.

¥ In addition, extraordinary income (worth $38 million) is expected to be recorded in Q3 or later due to an additional agreement for
insurance settlement proceeds @ shown below.

¥ With these, ACG has reached settlement agreements with all of its war risk insurers that were party to the litigation in California, USA.

Subtotal: $147 million

Settlements announced on May 7 2 Additional settlements Additional settlements Total

™ (2) (3)
$ 398 million + $ 108 million + $ 38 million = $ 545 million

*2: Included in the annual plan

Subtotal: $506 million Expected to be recorded in Q3 or later
Expected to be recorded in Q2

Impact on Tokyo Century’s Performance Forecast and Dividend Policy

v Currently, there are no changes to the target annual net income of ¥93.0 billion and the dividend policy.

As announced with its financial results for the second quarter, ACG has entered into
settlement agreements regarding its Russia exposure with all of its war risk insurers
that were party to the litigation in the U.S. This has ended the financial influence of
this matter. The insurance settlement proceeds totaled $545 million before tax.
Consequently, we expect our yen-based profits to exceed the related losses recorded
in the past, while on a dollar basis, the past losses have been almost fully recovered.

Our annual plan announced on May 7, 2025 has factored in the insurance settlement
proceeds totaling $398 million before tax. The recent additional insurance
settlement proceeds total $147 million, which is approximately ¥20 billion before tax.

We will record $506 million, the amount for which ACG reached agreements by June,
as extraordinary income in our financial results for the second quarter and the
remaining $38 million in those for the third quarter.

Although this is a positive development for our fiscal 2025 net income forecast of
¥93 billion, we will decide whether to revise our forecast by assessing the risk buffer
we announced in May and the future market trends.
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Any statements in this document, other than those of historical facts, are forward-looking statements about the
future performance of Tokyo Century Corporation and its Group companies, which are based on management’s
assumptions and beliefs in light of information currently available, and involve risks and uncertainties. Actual
results may differ materially from these forecasts. All numerical terms and names presented in this report
conform to the “short scale” numerical system. (i.e., “billion” = “10%" and “trillion” = “1012")

Contactinformation

(( Tokyo Century

Public Relations &
Investor Relations Division

Tel : +81-3-5209-6710
Web site: https://www.tokyocentury.co.jp/en/
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