
Corporate Slogan

Management Philosophy

The Tokyo Century Group will work

alongside customers in pursuit of their growth

as a highly specialized and unique financial services company  

and will contribute to the creation of 

an environmentally sound, sustainable economy and society.
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Overview of Tokyo Century

Sentiments Encapsulated in the Corporate Slogan
Tokyo Century’s corporate slogan encapsulates our desire to support both our customers and 

employees in chasing their ambitions and to have the accomplishment of their ambitions act as the 
driver behind the ongoing growth of the Company.

Ambitions as a Corporate Group That Brings About Change
Tokyo Century will contribute to the development of its customers and of society as it and its 

employees proactively drive the creation of new businesses and continue to chase new ambitions.

Solutions to your Pursuits
Creating new values from Finance × Services × Business Expertise

Not limiting itself to financial functions, Tokyo Century  
is committed to its ongoing quest to provide financial 
services that cater to customer needs, to create high-
value-added services tied to asset life cycles, and to 
develop businesses itself.

Tokyo Century employees continue their bold efforts to 
deliver solutions that surpass customer expectations 
and to thereby contribute to the creation of value and 
consequently to the development and growth of cus-
tomers’ businesses. Our partnership strategy is founded 
on the strength of our trust-based relationships with cus-
tomers, and we intend to preserve this tradition within 
the Company so that we can keep growing together 
with customers.

As a company involved in a business related 
to various assets, recycling and decarbonization 
are incredibly important themes for Tokyo 
Century as it seeks to contribute to the 
creation of an environmentally sound, sustain-
able economy and society. We are united in 
our ongoing commitment to realizing such a 
society in order to preserve a pristine 
environment for future generations.

Finance

Services Business 
Expertise

Asset  Life Cycle 
Management Environmentally Sound, 

Sustainable Economy 
and Society

Highly Specialized and Unique 
Financial Services

Partnerships with Customers 
Pursuing Business Growth

Creation of an Environmentally Sound, 
Sustainable Economy and Society

1

2

3

Tokyo Century
Group

Customers / 
Partners
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1969

1964
Tokyo Leasing Co., Ltd.
• �Access to vast customer network 

of former The Dai-Ichi Kangyo 
Bank, Ltd.

• �Origin of partnership 
strategy with prime customers

Fiscal 2013 | Automobility
Converted Nippon Rent-A-Car Service, Inc. into a consoli-
dated subsidiary

Converted Nippon Car Solutions Co., Ltd., an auto-leasing 
company for corporate customers, into a consolidated 
subsidiary

Fiscal 2012 | Environmental Infrastructure
Established Kyocera TCL Solar LLC as a joint venture with 
Kyocera Corporation to promote solar power generation 
businesses

Fiscal 2016 | International Business
Converted CSI Leasing, Inc., a leading U.S.-based indepen-
dent leasing company, into a consolidated subsidiary

Fiscal 2019 | Specialty Financing
Converted Aviation Capital Group LLC, a major U.S.-based 
commercial aircraft lessor, into a consolidated subsidiary

Fiscal 2018 | Specialty Financing
Converted Shinko Real Estate Co., Ltd. (currently TC Kobelco 
Real Estate Co., Ltd.), a real estate subsidiary of Kobe Steel, 
Ltd., into a consolidated subsidiary

Fiscal 2020 | Specialty Financing
Invested in major Japanese private equity firm Advantage 
Partners Group

2010 2011 2012 2013 2014

 �Net income attributable to 
owners of parent (billions of yen)

 Price-to-book ratio (times)

Net Income attributable 
to owners of parent

¥23.6 billion

0.9 0.9

1.2 1.2
1.3

Enhancement of earnings 
power through aggressive 
investments in growth fields

Acceleration of growth investments in five operating segments to advance Medium-Term 
Management Plan 2027 and fuel growth thereafter

 �Achievement of ¥85.3 billion in net income attributable to owners of parent, a record high for the second consecutive year

 Redoubling of efforts to improve asset efficiency (return on assets of 1.3%) and capital efficiency (return on equity of 9.0%)

History and Growth Trajectory of Tokyo Century

Rapid Recovery and Search for New Growth Track

Century Leasing System, Inc.
• �Access to diverse business  

expertise of the ITOCHU Group
• �Leasing services centered on  

information and communications 
technology equipment

2009–
Merger of Major Leasing Companies

Birth of Century Tokyo Leasing 
Corporation
Faced with a pressing need to revise their 
business portfolios, the management of 
Century Leasing System, Inc. and Tokyo 
Leasing Co., Ltd. were prompted to undertake 
a merger, leading to the birth of Century Tokyo 
Leasing Corporation in 2009.

Overview of Tokyo Century

Fiscal 2023 | Environmental Infrastructure
Acquired 34 operating solar power plants (total output of 303 
MW) in the United Kingdom together with a member of  
the Schroders Group, a leading U.K.-based independent 
asset management corporate group

Fiscal 2020 | Equipment Leasing
Established NTT TC Leasing Co., Ltd. by spinning off a 
portion of NTT FINANCE CORPORATION’s leasing and  
global operations (equity-method affiliate)

Fiscal 2023 | International Business
Invested in data centers operated by the NTT Group  
in Chicago

2015 2016 2017 2018 2019 2020 2021 2022 2023 2024 2025 2026 2027

Vision of Medium-Term Management Plan 2027

Financial Targets for Fiscal 2027

Net Income Attributable to 
Owners of Parent� ¥100.0 billion

Return on Equity� 10%

Return on Assets� 1.4%

Future Business Portfolio Policy

Replace assets in portfolio to shift toward 
growth businesses as Tokyo Century seeks 
to increase the representation of high-margin 
services and businesses in order to heighten 
asset efficiency

¥56.3 billion

Record high

¥85.3 billion

¥4.8 billion

0.7

1.4

1.1

1.8

1.2

0.7

1.6

0.8
0.9

0.7

Losses recorded due to COVID-19 
pandemic and Russia’s invasion 
of Ukraine

Capital and business 
alliance agreement 
with NTT

Acceleration of 
partnership strategy

Change of name to 
Tokyo Century Corporation

Evolution beyond a leasing 
company

(FY)

Target

¥100.0 billion
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Portfolio Transformation and Business Overview

Net income

¥22.8 billion

Segment assets

¥1,275.0 billion

ROA

1.8%

Net income

¥17.7 billion

Segment assets

¥500.8 billion

ROA

3.6%

Net income

¥32.9 billion

Segment assets

¥2,972.9 billion

ROA

1.1%

Business Overview and Performance (Fiscal 2024 Results) 
Note: ROA represents the ratio of net income to segment assets.Distribution of Segment Assets

Financial services optimized for capital investments in 
information and communications equipment and other 
assets

Wide-ranging auto services provided using industry-
leading fleet

Unique viable businesses built on specialized expertise 
in diverse product areas

Leasing and auto businesses developed through a  
network spanning more than 30 countries and regions, 
primarily in North America and Asia

Japan-leading scale in solar power and other  
renewable energy businesses

March 31, 2009 (Total for 
two pre-merger companies)

March 31, 
2025

¥6.1 trillion

¥2.1 trillion

21%

8%

49%

16%

5%
4%

12%

3%

81%

Ongoing expansion  
of portion of portfolio  
represented by high-
profitability Automobility, 
Specialty Financing,  
and International 
Business segments 
since fiscal 2009 merger

Net income

¥16.3 billion

Segment assets

¥977.2 billion

ROA

1.8%

Net income

¥0.1 billion

Segment assets

¥285.2 billion

ROA

0.0%

At a Glance

  �Leasing, installment payment, and 
other financial services for information 
and communications, manufacturing, 
and other equipment

 � IT solutions
  �Subscription services and collaboration 
with partners

Asia
27%

Aviation
67%

Corporate auto leasing
75%

Shipping
3%

North America and 
Europe 73%

Real estate
26%

Car rental  
services	 9%

Business investments, etc.
4%

Individual auto leasing, etc.
16%

Major Offerings Strengths and Characteristics Quantitative Traits

  �Diverse leasing solutions and 
services

  �Co-creative businesses advanced 
together with prime partners

  �Full lineup of auto leasing, car rental, 
and other comprehensive auto 
services

  �Next-generation mobility services 
accommodating electric vehicles, 
etc., through collaboration with prime 
partners

  �Businesses developed with focus on 
highly specialized assets

  �Highly competitive financial services 
offered through collaboration with 
industry-leading business partners

  �Diverse financial services offered 
through global network

  �Fair market value (FMV) leasing and  
ITAD services provided by U.S. IT equip-
ment leasing company CSI Leasing, Inc.

  �Data center (DC) business expected 
to see market growth driven by 
generative AI

  �Japan-leading scale of solar power 
(mega solar) plants owned and 
operated

  �Environment-related business value 
chain constructed through collabora-
tion with partners 

  �Customer base comprising more than 
20,000 companies

Segment Asset Composition

Segment Asset Composition

Segment Asset Composition

  �Industry-leading fleet of 325 owned 
and managed aircraft and provision of 
services to approximately 85 airlines 
in around 45 countries through air-
craft leasing subsidiary Aviation 
Capital Group LLC (ACG)

  �Services offered in more than 30 
countries and regions, primarily in 
North America, Europe, and Asia

  �253 operational solar power plants
  �Renewable energy generation capac-
ity of 1,079 MW (Groupwide basis)

  �Solar power, biomass power, and other 
renewable energy businesses

  �Storage battery businesses
  �Solar power plant asset management 
businesses

  �Joint crediting mechanism (JCM) 
business

Equipment Leasing

Automobility

Specialty Financing

International Business

Environmental Infrastructure

  �Fleet composed of more than 
730,000 vehicles

  �Car rental network comprising 504 
locations in Japan as well as overseas 
locations in Hawaii and Guam

  �Approx. 16,000 affiliated mainte-
nance locations for corporate auto 
leasing services
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Contribution to a decarbonized society through  
climate change response and environmental efforts

Key Impacts Created by Tokyo Century

Hotel Operations Urban Development

ICT Equipment LeasingICT Equipment Recycling Storage Batteries

Assets and Services Provided Through Tokyo Century’s Business Activities

Contribution to development of a circular  
economy focused on the value of assets

Development of resilient, safe,  
and secure social infrastructure

Tokyo Century’s Vision for Contributing to Society Tokyo Century develops business focused on providing the various assets that support our lives and society. We are contrib-
uting to the enrichment of people’s lives with our expertise for determining asset value and our life cycle management capa-
bilities for managing post-use assets.

Relevant segment:  Equipment Leasing   Automobility   Specialty Financing   International Business   Environmental Infrastructure

Solar Power Generation

 �Solar power generation   

 Storage batteries  

 EV-related services 

 Aircraft leasing 
Contribution to  
a decarbonized society

Ship FinanceConstruction  
Machinery Finance

Automobile Services  
(Auto Leasing, Car Rental)

EV-Related ServicesAircraft Leasing

Note: Please refer to page 35 for other key issues.

Related Key Businesses and Services Related Materiality (Key Issues)

Contribution to  
social infrastructure  
development

Sustainable 
resource use

 ICT equipment leasing   

 ICT equipment recycling   

 Auto leasing  

 Car rental 

 �Real estate  

(Urban development, hotel  

operations, logistics centers, etc.)

 Data centers  

 �Truck and construction machinery 

finance   

 Ship finance 

 Aircraft leasing 

Truck FinanceData Centers
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A Company Driving Solutions  
to Global Social Issues  
with an Entrepreneurial Spirit

Contribution to a decarbonized 

economy through climate 

change response 

and environmental efforts

Contribution to development 

of a circular economy focused 

on the value of assets

Development of resilient, safe, 

and secure social infrastructure

Tokyo Century aims to leverage its core competen-
cies to provide optimal solutions to the diverse social 
issues emerging globally and drive their resolution.

Core
Competencies

Leveraging Its Unique Strengths, Tokyo Century Aspires to Be:

Food problems

Resource 
depletionUrban–rural  

divide

Aging society

Labor  
shortages

Climate change

Environmental 
destruction

Economic 
disparity

Social  
Issues

Identification of Asset 
Value (Expertise)

 �Expertise for assessing  
asset value

 �Financial functions for lowering 
costs for customers

 Value-added services

Partnerships  
(Track Record)

 Robust customer base 

 �Expansion of business scope 
through joint businesses with 
partners 

 �Creation of new project teams by 
linking various partners

Highly Specialized 
Professionals 
(Foundation)

 �Professionals knowledgeable 
about highly specialized assets

 ��People with expertise for identify-
ing asset value

 �Driving force behind joint busi-
nesses with partners

1

2

3

Addressing 

Global Social 

Issues
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The Tokyo Century Group’s Value Creation Process

Enhancement of Financial and Non-Financial Capital

Operating Foundation

Input

Management Foundation Supporting Business Activities

Ta
ng
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le
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s

In
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Stable financial base supporting growth
Disciplined balance sheet management

Business Model Underpinning 
Competitiveness

Value propositions founded on unique 
financial service businesses

Expertise in handling highly specialized 
assets

People who excel at self-transformation 
and who possess creativity and ambition

Trusting relationships with stakeholders

Robust portfolio of diverse assets

Resources and energy essential to society

Total assets� ¥6.9 trillion
Shareholders’ equity� ¥1.0 trillion​

Credit ratings�� AA from Japan Credit Rating Agency, Ltd. and
	 AA– from Rating and Investment Information, Inc.

Number of employees (consolidated): � 8,146

Ratio of female managers (non-consolidated)� 13.7%​

Ratio of mid-career hires (non-consolidated)� 35.6%​

Total investments in human resource recruitment
and development (non-consolidated)� ¥570 million

Customer base� More than 20,000 companies

Scope of global network� More than 30 countries

Number of joint ventures established  
with partners� More than 50​

Annual number of activities for engagement
with shareholders and investors� More than 280

ICT equipment, trucks and other automobiles, aircraft, ships,

real estate, data centers, solar power plants, etc.

Generation capacity of renewable energy projects 
(solar power, biomass, etc.)� 1,079 MW​

Source of Competitiveness
Expertise for jointly operating 
businesses and generating 
earnings with partners

P.25

Source of Competitiveness
Highly specialized assets and 
value propositions for improving 
customer convenience

P.24

Financial 
Capital

Manufactured 
 Capital

Natural 
Capital

Intellectual  
Capital

Human 
Capital

Social and 
Relationship 

Capital

Note: As of March 31, 2025

OutcomesBusiness Activities

Economic Impact

Social Impact

Two Value Creation Cycles

Ongoing Earnings Growth​
Net income attributable to owners of parent:
¥85.3 billion (Up 18.2% YoY)

​Social Infrastructure Supporting 
People’s Lives​
Supply of ICT equipment, trucks and other automobiles, 
aircraft, ships, real estate, data centers, solar power gener-
ation facilities, and other social infrastructure

Contributions to the Environment
Contributions to the creation of an environmentally sound, 
sustainable economy and society through services that 
support asset life cycles

Support for Communities
Creation of new businesses together with customers to 
contribute to the resolution of social issues

Growth of Employees
Support for growth and well-being of employees driving 
Tokyo Century

Improvement of employee engagement

Shareholder Returns​
Dividend per share:​ ¥62 (Payout ratio: 35.5%)
Total shareholder return: �198.7%

Value Creation 
Cycle Through 
Partnerships

Value Creation 
Cycle Through 

Asset Value 
Businesses

Core Competencies

Contribution to a 
decarbonized 
society

Creation of new busi-
nesses driven  
by technical  
innovation

Contribution to social 
infrastructure 
development

Sustainable resource use

Enhancement of work 
environment, leading 
to strengthening 
of human resources

Shared platform

1

5

2

43

Tokyo Century’s Materiality (Key Issues)

Risk Management P.100

Business Portfolio P.42
Human Resource 
Strategies P.60

Financial Strategies P.44
Digital Transformation 
Strategies P.74

Governance P.88

Identification 
of asset value 

(financial services)

Partnership 
strategy

Highly specialized 
professionals
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Business Models Built on Tokyo Century’s Unique Strengths

Value Creation Driven by Discerning Eye for Asset Value and Excellence in Earning Trust of Customers

Businesses Focused on Asset Value

Sales Activities

Discernment of  
Asset Value

Creation of Value-Added Services

Re-Leasing or Sale in Secondary Market

Creation of Social Value

 �Provision of ICT equipment, trucks and other automobiles, 
aircraft, ships, real estate, solar panels, etc.

 �Identification of assets and services desired by customers

 �Appraisal of appropriate value 
based on resale value calculated 
by accounting for estimated period of use

 �Reduction of costs necessary for customers to use assets

 �One-stop supply of assets and services that realize customer 
convenience

	� (Asset management services, IT asset disposition (ITAD) services, fleet man-
agement services, aircraft management services, technical management  
services, etc.)

 �Re-leasing or sale in secondary market of assets returned by 
customers

 �Long-accumulated expertise for maximizing sale prices in 
secondary market

1

2

3

4

 Provision of assets customers desire when needed

 Reduction of administrative burden by acting as asset management proxy

 Distribution of used assets to promote reuse

Discerning Eye for Asset Value
Ability to propose flexible usage methods and prices based on customers’ 
usage goals

Tokyo Century’s Strength

Initial 
Earnings

Earnings generated by providing 
assets customers desire (leasing, 
rental, financing, etc.)

Secondary 
Earnings

Earnings from extension of 
leasing period or sale in 
secondary market of assets 
returned by customers 
(re-leasing, sales, etc.)

• General leasing of ICT equipment, etc.
• Auto leasing, car rental
• Aircraft, ship, and real estate leasing

• �Asset-related expertise (performance, functions)
• �Discerning eye for asset value (residual value esti-

mation, market trend tracking)
• �Value creation (response to customer needs)
• �Financial, accounting, and taxation knowledge 

(smooth communication with customers)
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Partnership Businesses

Creation of Collaborative Projects Together 
with Partners

Provision of Financial 
Services

Business Growth for Synergies

Creation of Social Value

 �Advancement of negotiations for collaborative projects 
based on understanding partners’ asset-related challenges 
and their aspirations for new asset-backed initiatives

 �Supply of funding for collaborative 
projects as financer

 �Joint investment and business 
operation with partners

 �Undertaking of asset management

 �Involvement of prime partners

 �Maximization of earnings through business growth while 
sharing risks via joint investment

 �Utilization of Tokyo Century’s customer network and mutual 
coordination among five operating segments

1

2

3

 Promotion of large-scale projects with social significance

 Support for new pursuits of customers

 Provision of social infrastructure indispensable to economic activities

Support for Asset Efficiency
Support for asset efficiency through joint ownership of assets and 
businesses with customers as financer

Tokyo Century’s Strength

Accumulated Trust and Track Record
Trust forged with customers over long history and track record of  
collaborative partnerships with numerous prime partners encouraging 
Tokyo Century to be chosen to hold customer assets or act as partner 
in joint businesses

Tokyo Century’s Strength

Income Gains
Earnings from joint 
businesses, etc.

Capital Gains
Principal investment 
businesses, etc.

• �Strategic establishment of joint ventures 
owning assets

• �Principal investment
• �Real estate (urban redevelopment)
• �Data centers
• �Renewable energy generation

• �Corporate finance expertise needed to 
organize collaborative projects

• �Accounting, taxation, and legal knowledge
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Examples of Asset Value Provision

  IT Equipment Leasing Life Cycle Management
CSI maximizes the value of leased assets through highly specialized consulting in IT 
equipment leasing, thereby enhancing its business competitiveness and profitability. 
It provides high-quality leasing services that meet the strict standards demanded by 
global companies. In collaboration with its subsidiary EPC, CSI also offers compre-
hensive IT asset disposition (ITAD) services—from appropriate data erasure to asset 
disposal—effectively supporting the customer’s entire IT asset life cycle.

  Total Vehicle Support Through Auto Leasing
In the auto leasing business, we comprehensively support customers not only by providing vehicles 
through leasing but also by offering services necessary for vehicle use. This allows customers to 
enjoy the benefits of vehicle use through leasing, as well as reduced administrative burdens. Our 
strength—a discerning eye for asset value—allows us to set highly competitive lease rates by factor-
ing in the residual value, which is the expected market price of the vehicle after the lease expires.

Tokyo Century’s Strength  Discerning Eye for Asset Value

Setting the residual value in auto leasing is a critical process that predicts the future value of a vehicle to determine the lease rate. A specialized team 
calculates the residual value by establishing unique standards based on vehicle type, lease term, and expected mileage. This calculation comprehensively 
takes into account big data accumulated over time, as well as fluctuations in the external environment, such as the used car market and foreign exchange 
rates. Furthermore, irregular values like temporary market spikes, or highly individualized vehicles such as trucks and luxury cars, are analyzed for their 
specific characteristics and undergo close adjustments in order to avoid future risks. In this way, we set optimal residual value by fusing data, deep market 
understanding, and expert judgment.

Overview Overview​Creation of Customer and Social Value Creation of Customer and Social Value

Optimal vehicles are proposed based on usage, following detailed customer interviews conducted 
by staff with high expertise in auto leasing and vehicles.
 Industry characteristics and usage: Transport, delivery, sales, official vehicles, welfare transport, etc.
 Estimated mileage: Long-distance travel, short-distance route delivery, etc.
 Other: �Emphasis on environmental measures, delivery time, economy, etc. 

Use of optimal vehicles tailored to customer usage, selected from diverse options

The residual value (estimated resale value after the lease term) is determined by a specialized 
team and appropriate lease rates are set by deducting the residual value from the asset price. 
(FMV lease: Fair market value lease)

Appropriate lease rates are set for customers by estimating mileage and the residual value.

Once the lease starts, various one-stop services are provided (MyCSI: An online asset  
management system supporting multiple regions and languages).

Once the lease starts, one-stop services are provided, such as maintenance and upkeep.
 Vehicle Maintenance: Regular maintenance reduces breakdowns and prevents reduced uptime.
 �Comprehensive Fleet Management Services (BPO): �Outsourcing of complicated fleet management 

tasks
 �Telematics Services: �Analysis of driving data and videos helps reduce sudden braking, improve fuel 

efficiency, and realize reductions in accidents and insurance premiums.
 �Safety Drivers’ Support: �Lectures and practical training foster a corporate culture of traffic safety and 

prevent reduced vehicle uptime due to accidents.
 E�nvironmental Response: �Offsetting GHG emissions from vehicle use with carbon credit and other 

systems
 �Provision of a variety of information, including updates on legal and regulatory changes related to 
vehicles

Upon the expiration of the initial lease term, customers can flexibly choose from various options, such 
as asset return, purchase, or lease extension, considering the actual usage of the IT equipment.

Either re-leasing the current vehicle or leasing a new one is proposed from a comprehensive per-
spective, including economic factors, considering the vehicle’s age and usage.

Comprehensive ITAD services, including asset sales, are available through our subsidiary EPC.

Data erasure is performed with global-standard high security to prevent information leaks and breaches.
1. Software-based erasure 2. Physical destruction 3. Magnetic destruction 
Note: An on-site service via specialized trucks equipped with erasure equipment is also available.

Following data erasure, the assets are sold in the secondary market via methods such as:
1. Refurbishment (servicing and reuse) 2. Direct reuse 3. Materials sales

After the lease expires, the vehicles are sold in the used car market under optimal conditions.

1

2
2

3

3

4

4

Lower lease payments com-
pared with purchase via 
residual value deductions

No initial costs incurred

Fixed monthly lease 
payments

Use of optimal vehicles  
tailored to customer usage, 
selected from diverse 
options

No initial costs incurred

Fixed monthly lease 
payments

Vehicle use at a lower lease 
rate than the initial contract

Avoidance of complicated 
vehicle disposal processes
Promotion of secondary use 
of vehicles

Reduced administrative 
burden through one-stop 
services

Support for environmental 
response, accident rate 
reduction, and related issues

Reduced administrative 
burden through one-stop 
services

Selection of better options 
via comparison of existing 
and new equipment

Reliable, high-quality data 
erasure to prevent informa-
tion leaks and breaches

Avoidance of complicated 
disposal processes

Promotion of IT equipment 
secondary use

Vehicle Proposal

Lease Rate Proposal and 
Determination

Lease Rate Proposal and 
Determination

Provision of Various Services 
During the Lease

Provision of Various Services 
During the Lease

ITAD Services

End of Lease Term

Re-Leasing

Sales

Optimal IT equipment is proposed based on detailed customer interviews, considering usage and 
other requirements.
 Proposal of solutions based on strong relationships with leading global vendors
 Provision of global-standard services in over 50 countries worldwide
 Strong support for the establishment of governance required by global companies
 Flexible IT equipment implementation through global account management*

* �A system that centralizes the point of contact for global companies and provides standardized services 
to each global location

1
IT Equipment Proposal and 

Procurement Optimal IT equipment for the customer Optimal vehicles for the customer

Optimal lease rates for the customer

Provision of optimal lease rates for the customer

One-stop services

One-stop services

Proposal of advantageous options for the customer

Proposal of advantageous options for the customer

Provision of global-quality services

Competitive lease rates realized by sales at advanta-
geous prices

Vehicle Sale After Lease 
Expiration

Competitive lease rates realized by sales at 
advantageous prices

Tokyo Century’s Strength  Discerning Eye for Asset Value

Use of optimal equipment 
tailored to customer usage

Global-standard services 
offered to global companies 
in countries where they 
operate

Tokyo Century’s Strength  Discerning Eye for Asset Value
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Optimal Financing Structuring
Leveraging our advanced financial expertise cultivated in leas-
ing and financing, we execute optimal financing tailored to the 
characteristics of each project. This enables agile and stable 
business development, even for large-scale operations.

Project Management as a Financer
Rather than simply investing capital, we also play a role in accu-
rately assessing the future potential and profitability of the data 
center business, managing and supervising its projects to 
maximize their value.

Maximizing Synergy Through Role Division
We support the entire business from the finance and business 
management side so that the NTT Group, which possesses 
world-class technological capabilities and a vast customer base, 
can concentrate on technology development and operations. 
This clear division of roles and our mutually complementary 
relationship create a competitive advantage that other companies 
cannot match.

As the social implementation of 
generative AI accelerates, data 
centers have become a funda-
mental part of infrastructure of our 
digital society, and their impor-
tance continues to grow. As 
finance professionals, we do more 
than just provide funds; we are 
committed as a partner that takes 
on risks and co-creates the busi-
ness. Under our corporate slogan, 
“Solutions to your Pursuits,” we will fully leverage the expertise 
we have cultivated through joint projects with many partner 
companies to contribute to maximizing business value. In addi-
tion to expanding our collaboration in the data center business, 
we will further deepen our partnership with the NTT Group 
within the IT service value chain to enhance the corporate 
value of both companies and contribute to solving social issues.

Examples of Businesses Developed with Partners (the NTT Group and ITOCHU Corporation)

Data Center Business

Our collaboration with the NTT DATA Group in the data center business began in 2021.  
The data center business is an asset business that requires large initial investments and a  
long-term perspective. We support this business not merely as a fund provider but as a 
business partner that co-creates the business and maximizes its value, leveraging the 
expertise we have cultivated in finance and various other projects.

Takayuki Nishimura
General Manager, Global 
Business Division II, 
International Business

Bu
si

ne
ss

es
Se

rv
ic

es
Fi

na
nc

e

Equipment Leasing Automobility Specialty Financing International Business
Environmental 
Infrastructure

2020– 2005– 2022– 2020–

2021– 2020–

Solar Power Generation 
Business (Japan)

Joint establishment of a fund 
for investing in domestic 
renewable energy businesses

Data Center Business  
(U.S. & India)

Joint operation of data 
center businesses in the 
U.S. and India

Real Estate (Japan)

Real estate development 
and investment jointly with 
the NTT Group

NCS, Auto Leasing (Japan)

Promotion of electric vehicle 
(EV) use centered on  
the NTT Group’s fleet

Acceleration of proposals  
of EV services to 
municipalities

Leasing & Financing  
(U.S., India, Central &  
South America, etc.)

Use of CSI’s global network 
to support NTT’s overseas 
business expansion

Co-creative projects 
advanced by CSI and NTT 
TC Leasing

Data center projects in the 
U.S. and India

Leasing & Financing  
(Japan, Overseas)

Development of co-creative 
projects combining the NTT 
Group’s high reliability and 
vast customer network with 
Tokyo Century’s financial 
service expertise

FY2024 Ordinary Income:
¥19.8 billion

FY2024 Ordinary Income:
¥17.5 billion

  Strategic Partnership with the NTT Group
Tokyo Century’s strategic partnership with the NTT Group began in 2005 with the integration of their auto leasing businesses. This relation-
ship has grown even stronger since their capital and business alliance in 2020. Creating collaborative opportunities with the NTT Group 
remains a top priority, and the Company continues to expand the scope of its collaboration.

Designing and Providing Financial Programs
To meet the diverse needs of customers, we design and offer 
flexible financial products such as leases and installment sales. 
This allows customers to minimize their initial investment and 
systematically introduce the latest construction machinery.

Credit Screening and Risk Management Functions
Utilizing our credit expertise cultivated over many years in the 
financial business, we conduct swift and accurate customer 
screenings. We also support the sound operation of the pro-
grams by managing the financial assets (receivables) of the 
entire business and appropriately controlling risks.

The North American construction machinery market is one of 
the largest in the world, and stable demand is expected to con-
tinue in the housing construction and infrastructure sectors. 
Since its establishment in 2022, ZAXIS Finance’s operating 
assets have grown steadily. The company achieved profitability 
in fiscal 2023 and increased profits in fiscal 2024. Further 
growth is anticipated from fiscal 2025 onward.

ZAXIS Finance

In fiscal 2022, we established ZAXIS Finance in 
North America with ITOCHU Corporation and Hitachi 
Construction Machinery to provide financing for 
construction machinery. Customers purchasing con-
struction machinery often pay for it in long-term 
installments. In North America in particular, manufac-
turers are required to provide dealers and custom-
ers with swift screening and competitive financing 
options that meet their needs.

  Strategic Partnership with ITOCHU Corporation
Tokyo Century is working to create new value in Japan and overseas by combining its expertise with ITOCHU’s broad business portfolio. 
Our collaboration addresses a wide range of fields where growth is expected.

Construction Machinery and Truck Finance

 Joint investment in ITOCHU TC CONSTRUCTION MACHINERY

 �Establishment of a joint venture, ZAXIS Finance, to offer financing for  
construction machinery in North America

 �Collaboration with Morooka and ITOCHU to promote sales of construction  
machinery in North America

 Collaboration with ITOCHU for truck finance in North America

Environment and 
Energy

Energy Storage
 Grid-scale battery business with Osaka Gas and ITOCHU

 �Establishment of a joint venture, IBeeT, to offer a distributed power source  
subscription service

Hydrogen  �Investment in Clean H2 Infra Fund, the world’s first large-scale clean hydrogen  
infrastructure investment fund

Wind Power  Investment in an onshore wind power project in Aomori Prefecture

Renewable Energy
 Investment in a renewable energy fund in North America as a limited partner

 Acquisition of the development rights regarding solar power plants in North America

Biomass  Joint investment in Hyuga Biomass Power Plant in Miyazaki Prefecture

Other

 �Collaboration in Belong One, a used smartphone and tablet device rental service for 
companies

 Store fixture leasing for FamilyMart

 �Installation of solar power generation facilities at stores using subsidies  
in cooperation with FamilyMart

A Three-Company Joint Venture with ITOCHU and  
Hitachi Construction Machinery

Provision of a full range of sales 
financing for construction 
machinery handled by the 
Hitachi Construction Machinery 
Group in North America

Business management, 
including financing services

Proposal of financing products 
and establishment of screening 
and credit frameworks

Provision of marketing  
information and resale of 
construction machinery

Start of 
operations

FY2023

500

0

1,000

(Millions of U.S. dollars)

FY2024 FY2025 
(Plan)

Operating Assets

Creation of Collaborative Projects with Partners Creation of Collaborative Projects with the Partner1 1

Provision of Finance and Services2

Provision of Financial Services2

Business Growth Through Synergy Creation3

Business Growth Through Synergy Creation3
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